Requisition : 2010194

Job Title : GC Product Manager

Description:

GC Product Manager

This is your opportunity to join the team that’s bringing new products and technologies to the market faster and more efficiently than ever before.

In this dynamic role as a Product Manager for the Chemical Analysis Solutions (CAS) business you will design and implement marketing strategies for
gas chromatography products to establish, enhance or distinguish product placement within the competitive arena.

Responsibilities include but are not limited to:
-Interface with engineering, manufacturing, and sales to develop new products and to ensure smooth new product(s) or product line(s) introduction.
-Manage product offerings through the entire product life cycle.

-Conduct competitive analysis to determine product positioning, market segmentation, channel mix, pricing, volume, product service/support
strategy and identify customer needs.

-Solution/product planning responsibilities include analyzing/understanding market trends and opportunities, customer business issues and
solution requirements within a targeted market segment to develop need assessments and propose business and solutions strategies.

-Develop detailed product definitions and requirements for R&D product development.

- Reduces broad concepts, business strategies into structured product marketing projects

- Leads the design/delivery of new product marketing programs/ projects; is the key technical contributor
- Solves complex, high impact program/ process design/development problems

Agilent Technologies is a global, diversified technology company, with 20,000 people focused on creating instruments for the communications,
electronics and life sciences industries.

Our Little Falls, (Wilmington), Delaware site, is located midway between Baltimore and Philadelphia; just 2 hours drive north to New York City or south
to Washington, DC. There, we have 800 people inventing, designing, building and marketing products that dominate the market for chemical
analysis. Our products are frequently behind the headlines in the news, from environmental regulations to new drug discoveries to Homeland Security.

Travel = 25% of the time
IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference #2010194.

Qualifications :

Bachelors, Masters Degree, University Degree or equivalent work experience with a minimum of 5 years relevant experience, preferably with
analytical instrumentation

Sales and/or marketing experience

Experience in sales and/or marketing of gas chromatography products is a plus.

Contact Person : Agilent Technologies
Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010503

Job Title : Service Sales Product Specialist - Northeastern US Region
Description:

Position: Service Sales Product Specialist - Northeastern US Region

As the Northeastern Regional Services Sales Specialist, you will be part of Agilent Technologies Life Science and Chemical Analysis (LSCA) service
sales team reporting to the North America Services Sales Mgr. In this critical sales role you will utilize your expertise and technical knowledge of the
Pharmaceutical and Chemical Analysis industry to manage accounts in the Northeastern US area plus Puerto Rico. As a direct sales representative,
you will be expected to travel and sell service solutions both face to face and indirectly (phone, email, etc.) In addition you will be expected to
proactively develop and implement a successful sales strategy to exceed quota and maintain customer loyalty. As an integral member of the North
America Support Sales team, you will use your excellent sales track record to focus on maintaining and growing the existing contract base and also
acquire new customers from the existing installed base of customers.
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Responsibilities include:

- Traveling and direct face to face selling to customers in assigned territory

- Representing Agilent LSCA to the customer in service sales-related activities

- Selling service contract solutions and programs to key decision makers (executives,department heads, and procurement) in assigned territory,
industry, and accounts.

- Collaborating closely with the America's services sales team, Field Sales and Service Organization to develop and implement territory sales
strategies

- Managing a renewal business funnel and closing orders to achieve quota.

Travel = 50% of the time
IMPORTANT! PIs apply via www.jobs.agilent.com and job reference # 2010503.

Qualifications :

Requires

- BS/MS in Scientific, Engineering or Business discipline or equivalent.

- 3+ years hands on laboratory or industry experience with instrumentation hardware, software, applications coupled with industry regulatory
requirements such as (GLP, GMP, FDA) highly desired

- 3+ years sales experience with a demonstrated track record of success in projects or sales at major accounts highly desired.

- Ability to translate the Value Proposition of service as a financial and operational benefit to meet customer needs.

- Strong business development, sales negotiating, and sales closing skills.

- Must have excellent communication skills (written and verbal) and teamwork skills.

- Outstanding presentation, planning and organizational skills

- High level knowledge of instrument support services business

- Computer literate with advanced skills using Microsoft suite of products (Outlook, Excel, Word, Powerpoint, Access) plus other IT systems.
- Able to interface comfortably at high levels within the customer management structure

- Demonstrated attention to detail and ability to manage large volumes of data.

- Must be available for up to 40% business travel

Geographic Location: Northeast US (Boston, MA or NY desired)

Contact Person : Agilent Technologies
Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2007377

Job Title : Global Marketing Manager - Consumables and Supplies Solutions Business
Description:

Position: Global Marketing Manager - Consumables and Supplies Solutions Business

Here's the opportunity to take your global marketing management expertise to a new level in managing Agilent Technologies Life Sciences and
Chemical Analysis (LSCA) worldwide consumables and supplies marketing team. You will join the Columns and Supplies Solutions (CSS) Business as
a key player on a team that is the world's largest chromatography supply provider and seize the opportunity to become the indispensable
chromatography supplies partner. Use your strategic and tactical leadership skills in marketing to maximize profitable revenue for the consumables
and supplies business.

Core responsibilities include:

- Effectively leading and aligning the organization through development and implementation of organization/ business strategic plans.

- Ensuring customer satisfaction by maintaining senior customer relationships and supporting sales and marketing as well as by recommending
changes to Agilent's programs.

- Driving new product launches and publicity. Managing the collection and synthesis of customer inputs into product roadmaps. Maintaining short-
term and long-term market research. Setting strategies and develop key marcom messaging.

- Defining volume-driven product pricing based on product costs and market conditions that achieve gross margin goals. Ensuring that accurate
customer demand inputs are provided to the forecasting process.

- Driving the business through the execution of effective marketing programs, tracking and evaluating performance and optimizing forimprovement.
- Managing the channel strategy for the business.
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- Determine targeting and positioning strategies for business product lines.
- Ensuring synergies and alignment with LSCA solutions partners through partnership with key leaders in Marketing, R&D, Sales and Order Fulfillment.

Travel = 25% of the time
IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference #2007377.

Qualifications :

Requires:

- BS in Business or Sciences. MBA preferred.

- 5+ year progressive global marketing management experience including comprehensive experience in benchmarking, market research, advertising,
promotions, forecasting and pricing.

- Demonstrated ability in effectively launching new products and achieving excellent business results.

- Proven success integrating resources across complex functions (sales, marketing, product development, order fulfillment) and across multiple
geographies to over-deliver on customer needs.

- Proven ability to attract, retain, develop and reward top talent. Prior experience managing other managers preferred.

- Demonstrated ability to build commitment to achieve breakthrough results.

- Hands-on results oriented experience in the creation and execution of successful business plans

- Proven track record of strong management, change management, teambuilding and leadership skills

- Excellent verbal and written communication skills

Geo Location: Wilmington, DE
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010503

Job Title : Service Sales Product Specialist - Northeastern US Region
Description:

Position: Service Sales Product Specialist - Northeastern US Region

As the Northeastern Regional Services Sales Specialist, you will be part of Agilent Technologies Life Science and Chemical Analysis (LSCA) service
sales team reporting to the North America Services Sales Mgr. In this critical sales role you will utilize your expertise and technical knowledge of the
Pharmaceutical and Chemical Analysis industry to manage accounts in the Northeastern US area plus Puerto Rico. As a direct sales representative,
you will be expected to travel and sell service solutions both face to face and indirectly (phone, email, etc.) In addition you will be expected to
proactively develop and implement a successful sales strategy to exceed quota and maintain customer loyalty. As an integral member of the North
America Support Sales team, you will use your excellent sales track record to focus on maintaining and growing the existing contract base and also
acquire new customers from the existing installed base of customers.

Responsibilities include:

- Traveling and direct face to face selling to customers in assigned territory

- Representing Agilent LSCA to the customer in service sales-related activities

- Selling service contract solutions and programs to key decision makers (executives,department heads, and procurement) in assigned territory,
industry, and accounts.

- Collaborating closely with the America's services sales team, Field Sales and Service Organization to develop and implement territory sales
strategies

- Managing a renewal business funnel and closing orders to achieve quota.

Travel = 50% of the time
IMPORTANT! PIs apply via www.jobs.agilent.com and job reference #2010503.

Qualifications :

Requires

- BS/MS in Scientific, Engineering or Business discipline or equivalent.

- 3+ years hands on laboratory or industry experience with instrumentation hardware, software, applications coupled with industry regulatory
requirements such as (GLP, GMP, FDA) highly desired
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- 3+ years sales experience with a demonstrated track record of success in projects or sales at major accounts highly desired.

- Ability to translate the Value Proposition of service as a financial and operational benefit to meet customer needs.

- Strong business development, sales negotiating, and sales closing skills.

- Must have excellent communication skills (written and verbal) and teamwork skills.

- Outstanding presentation, planning and organizational skills

- High level knowledge of instrument support services business

- Computer literate with advanced skills using Microsoft suite of products (Outlook, Excel, Word, Powerpoint, Access) plus other IT systems.
- Able to interface comfortably at high levels within the customer management structure

- Demonstrated attention to detail and ability to manage large volumes of data.

- Must be available for up to 40% business travel

Geographic Location: Northeast US (Boston, MA or NY desired)

Contact Person : Agilent Technologies
Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2009730

Job Title : Pre/Post Sales Applications Scientist - LCMS - Northeastern Region
Description:

Position: Pre/Post Sales Applications Scientist - LCMS - Northeastern Region

We are seeking an enthusiastic, people-oriented Pre/Post Sales Application Scientist for Agilent’s Life Science and Chemical Analysis (LSCA)
Business to provide technical support for our LC and LCMS Product Portfolio. You will partner with the Sales Team responsible for LC, Sample Prep,
Mass Spec, consumables and reagents. You will help drive business with your technical and project management background. Use your dynamic
interpersonal skills to interface with internal and external customers.

Key responsibilities:

- Partnering and supporting the LSCA Sales Team to provide technical and applications assistance in response to customer inquiries.

- Assisting in-house demonstrations on mass spectrometers, and assist the sales team in developing an end-to-end solutions sale to meet the
customer’s needs.

- Providing application and performing product demonstration to showcase our state of the art mass spectrometry products at Product Demo facility
(Centers of Excellence).

- Interfacing with customers in problem solving using Agilent products that includes running customer samples and feasibility studies.

- Conducting laboratory exercises, on-site consulting, and technical presentations to customers in supporting the sales team.

- Participating in the development of new proteomic applications for the Mass Spectrometry product line including writing application briefs to
highlight product capabilities and making contributions to recognized scientific forums, including written, oral and poster presentations.

- Assisting in promoting Agilent’s 1100 and 1200 LC systems, along with Agilent's MS products (Trap, TOF, QQQ, QTOF).

- Providing reports on activities in the field on a regular basis to Product Marketing and monitors technical trends in the proteomics markets.

- Preparing and presenting technical seminars to customers, potential customers and works with Agilent’s Product Specialists to aid in the
development of technical sales strategies.

Travel = 50% of the time
IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference # 2009730.

Qualifications :

Requires:

- PhD degree in Chemistry/Biology/Biochemistry or equivalent

- 2+ years hands-on experience in the field of Mass Spectrometry and Liquid Chromatography

- Some hands-on experience in Trap, QTOF, QQQ, ION Trap, Protein Characterization and other LC/MS/MS technologies is highly desirable.
- Industry experience specifically providing pre/post technical support for a sales organization or providing technical seminars to an audience is a
plus.

- Prior experience supporting major pharmaceutical analyses is strongly desired

- Excellent verbal, written and presentation communications skills

- Strong project management experience skills with a lab environment are highly desirable.

- Available for flexible work schedule and available for up to 50% business travel.
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- Agilent will not sponsor work authorization for this position.
Geographic Location: Boston, MA
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010685

Job Title : Pre/Post Sales Applications Scientist - LC - Midwestern Region
Description:

Position: Pre/Post Sales Applications Scientist - LC - Midwestern Region

We are seeking an enthusiastic, people-oriented Pre/Post Sales Application Scientist for Agilent’s Life Science and Chemical Analysis (LSCA)
Business to provide technical support for our LC and HPLC Product Portfolio. You will partner with the Sales Team responsible for LC, Sample Prep,
Mass Spec, consumables and reagents. You will help drive business with your technical and project management background. Use your dynamic
interpersonal skills to interface with internal and external customers.

Key responsibilities:

- Partnering and supporting the LSCA Sales Team to provide technical and applications assistance in response to customer inquiries.

- Assisting in-house demonstrations on mass spectrometers, and assist the sales team in developing an end-to-end solutions sale to meet the
customer’s needs.

- Providing application and performing product demonstration to showcase our state of the art mass spectrometry products at Product Demo facility
(Centers of Excellence).

- Interfacing with customers in problem solving using Agilent products that includes running customer samples and feasibility studies.

- Conducting laboratory exercises, on-site consulting, and technical presentations to customers in supporting the sales team.

- Participating in the development of new proteomic applications for the Mass Spectrometry product line including writing application briefs to
highlight product capabilities and making contributions to recognized scientific forums, including written, oral and poster presentations.

- Assisting in promoting Agilent’s 1100 and 1200 LC systems, along with Agilent's Capillary Electrophoresis, HPLC products.

- Providing reports on activities in the field on a regular basis to Product Marketing and monitors technical trends in the proteomics markets.

- Preparing and presenting technical seminars to customers, potential customers and works with Agilent’s Product Specialists to aid in the
development of technical sales strategies.

Travel = 50% of the time
IMPORTANT! Pls apply via www.jobs.agilent.com and job reference # 2010685.

Qualifications :

Requires:

- PhD degree in Chemistry/Biology/Biochemistry or equivalent

- Must have hands-on experience with Agilent 1100.

- 2+ years hands-on experience in the field of Liquid Chromatography, Capillary Electrophoresis, HPLC, LC-MSD
- Some experience in proteins pharmaceutical, technologies is desirable.

- Industry experience specifically providing pre/post technical support for a sales organization or providing technical seminars to an audience is a
plus.

- Prior experience supporting major pharmaceutical analyses is strongly desired

- Excellent verbal, written and presentation communications skills

- Strong project management experience skills with a lab environment are highly desirable.

- Available for flexible work schedule and available for up to 50% business travel.

- Agilent will not sponsor work authorization for this position.

Geographic Location: Chicago, IL
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com
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Requisition : 2010684

Job Title : Center of Excellence Pre/Post Sales Applications Scientist - LCMS
Description:

Position: Center of Excellence Pre/Post Sales Applications Scientist - LCMS

We are seeking an enthusiastic, people-oriented Pre/Post Sales Application Scientist for Agilent’s Life Science and Chemical Analysis (LSCA)
Business to provide technical support for our LC and LCMS Product Portfolio. In this role you will assist in championing of the Center of Excellence to
our Americas Field Sales Team and a liaison to Marketing Groups in the Solution Units - Proteomics, Consumables, LC, MS, etc. You will interact
with the Sales Team responsible for LC, Sample Prep, Mass Spec, consumables and reagents. You will help drive business with your technical and
project management background. Use your dynamic interpersonal skills to interface with internal and external customers.

Key responsibilities:

- Partnering with the LSCA Sales Team to provide technical and applications assistance in response to customer inquiries.

- Assisting in-house demonstrations on mass spectrometers, and assist the sales team in developing an end-to-end solutions sale to meet the
customer’s needs.

- Providing application and performing product demonstration to showcase our state of the art mass spectrometry products at Product Demo facility
(Centers of Excellence).

- Interfacing with customers in problem solving using Agilent products that includes running customer samples and feasibility studies.

- Conducting laboratory exercises and on-site consulting to customers in supporting the sales team.

- Participating in the development of new proteomic applications for the Mass Spectrometry product line including writing application briefs to
highlight product capabilities and making contributions to recognized scientific forums, including written, oral and poster presentations.

- Assisting in promoting Agilent’s 1100 and 1200 LC systems, along with Agilent's MS products (Trap, TOF, QQQ, QTOF).

- Providing reports on activities in the field on a regular basis to Product Marketing and monitors technical trends in the proteomics markets.

- Preparing and presenting technical seminars to customers, potential customers and works with Agilent’s Product Specialists to aid in the
development of technical sales strategies.

Travel = 25% of the time
IMPORTANT! Pls apply via www.jobs.agilent.com and job reference #2010684.

Qualifications :

Requires:

- PhD degree in Chemistry/Biology/Biochemistry or equivalent

- 2+ years hands-on experience in the field of Mass Spectrometry and Liquid Chromatography

- Some hands-on experience in Trap, QTOF, QQQ, ION Trap, Protein Characterization and other LC/MS/MS technologies is highly desirable.
- Industry experience specifically providing pre/post technical support for a sales organization or providing technical seminars to an audience is a
plus.

- Prior experience supporting major pharmaceutical analyses is strongly desired

- Excellent verbal, written and presentation communications skills

- Strong project management experience skills with a lab environment are highly desirable.

- Available for flexible work schedule and available for up to 25% business travel.

- Agilent will not sponsor work authorization for this position.

Geographic Location: Santa Clara, California
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2007202
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Job Title : Test Development Engineer
Description:
Manufacturing Engineer

As a test development engineer in the technical support group, your responsibilities will include the design, support, maintenance, deployment of
test equipment and their applications, and management of the information systems that support Agilent's manufacturing operation. These are
typically applications on PC based platforms.

Thorough understanding of test systems and processes is necessary. Work is typically done in a multi-disciplined team. Solid knowledge in
programming and databases are required, and a thorough understanding of mechanical and/or electrical systems. You will help to provide turnkey
solutions in the design, development, modification, implementation and maintenance of cost effective business solutions to our manufacturing
operation.

Additional activities include:

-Developing and supporting system level tools and processes

-Assisting in the development and implementation of test development strategies

- Providing tools/system support for Operations, including training and documentation, providing maximum system availability to the manufacturing
organization.

- Setting up, coordinating, and monitoring test and computer equipment;

- Modifying, repairing and conducting preventive maintenance on test equipment and related systems

- Solving basic hardware/ software problems

- Participating actively in new product introduction: Support and implement the transition of products and manufacturing processes from prototype
to full production.

Agilent Technologies is a global, diversified technology company, with 20,000 people focused on creating instruments for the communications,
electronics and life sciences industries.

Our Little Falls, (Wilmington), Delaware site, is located midway between Baltimore and Philadelphia. There, we have 800 people inventing, designing,
building and marketing products that dominate the market for chemical analysis. Our products are frequently behind the headlines in the news, from
environmental regulations to new drug discoveries to Homeland Security. You'll even see our instruments on television shows like "CSI".

Travel = 25% of the time
IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference # 2007202.

Qualifications :
Bachelors Degree or equivalent in Electrical Engineering, Computer Engineering, Computer Science or similar discipline.

Experience with MS Access, My SQL or similar databases

Experience with PC interfacing

Experience with C#, C++, etc. programming

Experience with test and measurement equipment

* Strong problem solving and continuous improvement skills

* Good planning and organizing skills, Project management skills

* Ability to assess complex technical situations and to develop innovative solutions
* Ability to work in cross-cultural and department overlapping teams

* Good written and verbal communication skills

* Leadership ability

Want:

* Demonstrated ability to design, implement and support test systems
* Statistical knowledge

* Web skills (html, asp, etc.)

* NET programming knowledge

Contact Person : Agilent Technologies
Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010669

Job Title : Manufacturing Coordinator

Description:

Consider joining an exciting production team that provides consumables for Agilent’s growing pharmaceutical and life sciences customer base.

This position is located in Newport, Delaware. Relocation is NOT authorized. This is a first shift opportunity (6:30AM-3PM).

Column loading: Column hardware assembly, precision weighing of packing media, measuring specific solvents per loading conditions and set-up of
column loading equipment.

Column inspection and testing: Preparation of HPLC instruments, solvents, and test samples for QC testing. Includes identifying column serial
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numbers, inspection of workmanship, testing each column by sample injection, verifying test data, and recording results.

Column packaging: Packaging of all columns for shipment to the distribution centers. Assembly and packaging of hardware kits and other related
consumables. Strict attention to detail to ensure quality shipments to customers, including verification of all paperwork against the product being
packaged.

Provides first level troubleshooting and applies corrective action. Works closely with engineering and technical support.
Follows all documented procedures and safety and environmental guidelines, and performs daily housekeeping duties.
Performs other functions as requested by supervision.

Mandatory overtime required at times.

Agilent Technologies is a global, diversified technology company, with 20,000 people focused on creating instruments for the communications,
electronics and life sciences industries.

At our Delaware sites, located midway between Baltimore and Philadelphia, we have 800 people inventing, designing, building and marketing
products that dominate the market for chemical analysis. Our products are frequently behind the headlines in the news, from environmental
regulations to new drug discoveries to Homeland Security. You'll even see our instruments on television shows like "CSI".

IMPORTANT! Pls apply via www.jobs.agilent.com and job reference # 2010669.

Qualifications :

Musts:

- Demonstrated ability to work in a team environment.

- Demonstrated strong communication and organizational skills.

- Demonstrated ability to read and understand written procedures and instructions.
- Demonstrated ability to perform basic math (add, subtract, multiply, divide, ratios, weights & measures).
- Demonstrated ability to make timely decisions.

- Experience with troubleshooting and applying corrective actions.

- Demonstrated ability to maintain accurate records.

- Experience working with computers: keyboarding, Windows environment.

- Demonstrated ability to manipulate small parts, manual dexterity.

- Required to bend, stoop, and reach.

- Required to remain standing for extended periods of time.

- No known allergies to chemicals used in the work area.

- May be required to lift materials per entity specified and approved limits.

- May be required to participate in medical/screening or monitoring programs.

Desired:
- Basic PC skills: spreadsheets, word processing, databases.
- Previous manufacturing experience in an IS0 certified environment.

Contact Person : Agilent Technologies
Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010849

Job Title : LC/ MS Product Manager
Description:

Position: LC/ MS Product Manager

As an LC/MS Product Manager you will join a growing team within the Life Sciences & Chemical Analysis (LSCA) Group's Life Science Solutions
marketing team chartered with bringing the next generation of LC/MS systems to market. You can build on your excellent track record and prior work
experience in LC/MS, work closely with the R&D organization, and be pivotal in the development of customer requirements and specifications for our
expanding portfolio of new LC/MS systems for Agilent.

Core responsibilities:

- Interfacing with R&D to define/prioritize product definition, requirements and product development strategy.
- Build plans, forecasting, pricing/margin of products.

- Participating in annual planning.

- Planning and delivering activities for New Product Launch:
> Product value prop/positioning

> Determine launch dates

> Confirm support/training/demo plan/schedule

> Validate applications

> Customer satisfaction F/U

- Primary contact for Sales Strategy.
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- Develop training materials and deliver training to LSCA’s Sales Team.
- Creating the marketing collateral required for products that encompass the entire life cycle of the product.
- Be responsible for the promotion of this product and various conferences, seminars and other marketing/sales events.

IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference # 2010849.

Qualifications :

Requires:

- BS/MS Degree, in Biochemistry, Analytical Chemistry or other similar field (Cell Biology, Molecular Biology, etc.) or equivalent. PhD (highly
desirable).

- 3+ years expertise in a sales/marketing position in an analytical instrumentation business plus "hands-on" experience working with LC/MS/MS
systems; hyphenated Mass Spec experience is highly desirable.

- 3+ years of laboratory experience working with proteins and peptides.

- Excellent verbal and written communications skills.

- Ability to work across global cross functional teams.

Geographic Location: Bay Area, California - (Santa Clara)
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com

Requisition : 2010850

Job Title : LC/MS Marketing Program Manager
Description:

Position: LC/MS Marketing Program Manager

As an LC/MS Marketing Program Manager you will join a growing team within the Life Sciences & Chemical Analysis (LSCA) Group's Life Science
Solutions Marketing Team. You will develop the communications strategy that tells the story. In this role, you are responsible for working across the
organization to develop and execute integrated marketing program that comprise specific external solution offers from Agilent to obtain competitive
advantage in the market.

Core responsibilities:

-Life Science LC/MS outbound marketing programs.

- Developing and delivering integrated marketing strategy and mix.
- Participating in annual planning of marketing programs.

- Providing recommendations to LSCA's global advertising.

- Developing global level events and New Marketing campaigns.

- Creating promotional offerings.

- Providing metrics summary/reporting to management.

- Driving Product/Applications collateral and content for Publications/Web.
Primary interface with MARCOM, WW S&M group

Product launch management.

- Driving the marketing launch Program.

- Determining launch campaign elements and launch collateral.

- Developing the positioning document/marketing message/ pitch.
- Initiating lead generation campaigns.

- Developing competitive selling strategies.
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IMPORTANT! PlIs apply via www.jobs.agilent.com and job reference # 2010850.

Qualifications :

Requires:

- BS/MS degree or equivalent in life sciences, business or equivalent.

- 5+ years of relevant industry experience in program and project management of genomics, proteomics and/or bioinformatics products.

- Must have current industry knowledge of proteomics market as it related to technologies (electrophoresis, strategy and LCMS), tools
(bioinformatics analysis), customers and competition.

- Relevant marketing/sales/support/application scientist experience in the life sciences industry is a plus.

- Excellent verbal and written communication skills required.

- Track record of results with the linkages and dependencies between the many facets comprising solutions based marketing (instrumentation,
software, consumables and competitive).

- Demonstrated ability to work with partners in global cross-functional matrix organizations, with direct management experience in managing a cross
functional team.

Geo Location: Bay Area, California (Santa Clara)
Contact Person : Agilent Technologies

Email Address : resume.us@agilentcareer.com
Apply URL  : http://www.jobs.agilent.com
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